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IT all started with a farm-
wife’s idea to teach farm 
women the skills they need 

to manage a successful family 
farm business. Today, Annie’s 
Project is a farm management 
course taught in 18 states, with 
at least 10 more states expected 
to join soon. Advanced courses 
in marketing and fi nance are 
now offered in addition to the 
Basic Farm Management 101 
course.

Annie was a woman who 
grew up in a small farm com-
munity in northern Illinois and 
married a farmer. She spent her 
lifetime learning how to be an 
involved business partner with 
her husband.

Unbeknownst to her family, 
Annie took her experiences and 
challenges and shared them 
with other farm women. Her 
daughter, Ruth Hambleton, dis-
covered this after Annie’s death 
and started Annie’s Project to 
continue to help farm women.

In 2003, Ruth led the fi rst 
courses as an Extension farm 
business management educator 
in Illinois. Ten women enrolled 
in that fi rst course. 

To date, more than 4,500 

Educational effort empowers farmwives
Key Points
■ Annie’s Project has grown into 

a nationwide program.
■ Farm management course now 

offered in 18 states.
■ Farm family fi nance is the

newest course to be offered.

KNOWLEDGE SEEKERS: Last spring, Annie’s Project offered 
farm women a session on farm and health insurance.

women have participated 
in the program nationwide. 
The Annie’s Project National 
Leadership Team has trained 
instructors in 25 states.

The educational programs 
are offered in Arkansas, Iowa, 
Illinois, Indiana, Kentucky, 
Maryland, Michigan, Minnesota, 
Mississippi, Missouri, Montana, 
North Dakota, Nebraska , Ohio, 
Oklahoma, Pennsylvania, South 
Dakota and Wisconsin. 

Annie’s Project teaches farm 
women to manage information 
systems used in critical deci-
sion-making processes and to 
build local networks. The target 
audience is farm women with 
a passion for business and in-
volvement in the family farm. 

“The classes provide a com-
fortable, interactive environ-
ment for women,” says Bob 
Wells, an instructor since 2004 
and ag economist with Iowa 

State University Extension.
Participants receive training 

over a six-class short course. 
The course covers the fi ve areas 
of risk management: produc-
tion, fi nances, marketing, legal 
issues and human resources. 
“No matter your ag interests 
— whether you grow corn, 
cotton, cattle, carrots or carna-
tions — these risk-management 
areas need to be understood,” 
Wells notes.

Higher level
“Annie’s Project helps to em-
power women to manage the 
farm,” adds Bob Kelly, University 
of Missouri Extension farm man-
agement specialist, St. Joseph, 
Mo. “It’s for those women who 
would like to know how to build 
a balance sheet, understand 
farm property titles, decipher 
farm programs at the local 
Farm Service Agency offi ce, 
and whether to co-sign a loan 
application for a new tractor or 
combine.”

To continue to improve the 
program, Annie’s Project par-
ticipants fi ll out evaluations at 
the end of their course. After 
receiving requests for more in-
depth information on selling 
crops, the futures market and 

risk management, organizers 
implemented an Annie’s Project 
Level II course on marketing a 
couple of years ago. 

“We found that 80% of Annie’s 
Project participants wanted 
more information on grain mar-
keting and 70% asked for fi nance 
instruction,” Well says.

The latest endeavor for the 
project is an advanced course 
called Intersection of Farm 
Family Finance. It will be offered 
in several states, starting this 
winter. For more information, 

visit www.extension.iastate.edu/
feci/annie/RD.html.

Annie’s Project coordina-
tors are working with USDA to 
develop the advanced course. 
“The goal is to have agricultural 
economics, farm management, 
and family and consumer sci-
ence specialists work together 
on fi nance education. The 
program will use existing cur-
riculum, and Annie’s will be the 
backbone,” says Mary Sobba, 
MU Extension agricultural busi-
ness specialist.
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The most comprehensive services
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Estate-Plan EdgeEstate-Plan Edge
You read his monthly columns. You’ve admired the concepts. 
Some day you should probably do something about it. Yes, 

The Estate Planning Center
919 West Main Salem, Illinois
618-548-3729
www.tlcplanning.com

               Fly in to Salem’s airport, we’ll pick you up

one of these days you’ll get around to it…
Author & attorney Curt W. Ferguson, raised on a farm, has for nearly 20 

years been helping families throughout Illinois accomplish their estate 
planning goals. Estate planning is not a document…it is a thoughtful process.  

This summer, get started!
Learn more in a complimentary class Curt teaches each month, the Truth 

About Estate Planning™. Call 866-900-2878 to make a reservation, or to 
fi nd out more about how he can help you accomplish your goals.

Curt can guide you through the steps it takes to assure that your true 
“wealth”—not only your farm and 
savings, but also the rich farm-
ing heritage and the wisdom of 
life experiences—will be effi ciently 
transferred and effectively received 
by the people you care about. With 
minimal estate taxes & free of 
probate. Protected from in-laws 
and lawsuits. Staying in the family
for as long as you want. 

Most wills and trusts fail because insuffi cient time and attention are given 
to follow through, maintenance, and education. Plans that work are like suc-
cessful farming... both require visionary thinking and long-term commitment.

Don’t leave your farm to chance!
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